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@ Legal Data Intelligence

CO IltI'aCt ReVI €WS Evaluations of legal agreements to ensure terms are clear, fair, and comply with relevant laws, and to identify potential risks.

USE CASE IN PRACTICE

Pricing Anomaly Review Revenue Optimization Analysis

A Legal Data Intelligence leader in a law firm was engaged to Asked to review a corpus of contracts for a client, a Legal Data
review contracts for a real estate client. During preliminary Intelligence practitioner employed an LDI approach. The analysis
analysis, they identified pricing anomalies in several agreements. revealed that the client was missing out on potential revenue by
Further investigation revealed that one lease contract included a not enforcing price escalation clauses. In this case, the LDI leader
higher markup due to undisclosed relationships between the delivered direct business value by empowering the client to realize

parties involved. additional revenue.
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@ Legal Data Intelligence  Contract Reviews

INITIATE INVESTIGATE IMPLEMENT

Confirm Budget and Vendor RFP Process Analyze Data Act on Results of Review

e Establish budget including ceiling Examine data to find relevant information, patterns, and provisions Add key items to the disclosure schedule, identify any necessary addendums for counterparties, etc.

¢ Define terms of review engagement, including data volume, hosting platform, time required, level of attorney
subject matter knowledge needed, etc.

How Technology Can Assist Notes

Uses machine learning to auto identify key provisions for efficient review Depending on the outcome of the due diligence, certain steps may be necessary to close the deal

Issue RFP and Review Bids

¢ Send RFP to eligible vendors, including statement of objectives and terms of engagement

Select Data

Apply additional culling to find desired data

* Compare bids using factors such as past performance, capabilities, price, and oversight attorney preference

. How Technology Can Assist
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Evaluate Contract Volume Versus e Resources
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